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Our Goal:

To Provide Such A High Degree Of Client Service And Technical Excellence That Our Clients Can’t Help But Tell Others About Us.

We are a Cutting Edge law firm that specializes in Empowering its clients to achieve goals and dreams, for themselves and their families, through their estate plan.

ARTHUR J. PAULY, JR.

Attorney at Law

Art Pauly obtained his Juris Doctor degree and was admitted to the California State Bar in 1988 after spending 18 years as an insurance claims professional. He holds degrees in General Insurance and Associate in Claims with the Insurance Institute of America. He is a Professor of Law teaching contracts, trusts and ethics. He is a former Board President for the River Oak Center For Children, former Board member for San Jose Christian College, Member of the Advisory Panels for Special Olympics, Youth For Christ, and the Experimental Aircraft Association. Art Pauly is a former chapter president of Toastmasters International and holds the prestigious Accomplished Toastmaster designation. Art Pauly, recognized as an outstanding communicator and as an authority in estate planning, business continuity planning and asset protection has been a contributing speaker at the Advanced Skills Workshops sponsored by the National Network Of Estate Planning Attorneys, an international organization of Estate Planning Professionals. He is a CONTRIBUTING AUTHOR of the book “GENERATIONS, Planning Your Legacy”, Practical Answers from Americas Foremost Estate Planning Attorneys", 1999. Available through Borders and other fine booksellers. Art is one of the founding Members of The Wealthcounsel LLC who specialize in wealth transfer strategies for the higher net worth client .

Prior to Your 

Appointment:

We make every effort for the initial client meeting to be as productive as possible.  We have found that our time and your time is used much more productively when financial  information is properly assembled and provided to us in advance of our meeting.  It is also very useful if you invest some time in advance of the meeting giving some consideration to the key goals questions we have posed in the Client Information Questionnaire. 

We do not charge a fee for our initial estate planning client interview.  We will come to that meeting fully prepared, and we expect that you will also.  Your time is valuable, and we believe ours is as well.  Accordingly, we expect that you will complete the Client Questionnaire and bring the completed form to the meeting.  This will give us the opportunity to develop some familiarity with you and your situation .  We can then use the appointment time to its most productive advantage.

We Also ask that if you like what we have to say and our plan for your estate meets all your goals, that you be ready to write a check for the first half of our fee and move forward with implementing your plan. Of Course if you decide not to move forward with the plan, there is no charge for the first meeting.

At the initial meeting:

At our initial meeting, we will invest as much time and effort as is necessary to design an estate plan that accomplishes all of your planning objectives in the most effective way possible.

When we schedule an initial appointment with a prospective client, we try to allow sufficient time to fully explore all of the personal and financial issues that affect the development of your estate plan.  Our rule of thumb is to set aside 1 1/2 hours for that initial meeting.  If you have special issues we need to discuss, or if your estate is larger than the amount which can be protected by the current applicable credit amount , we will usually allow an additional hour and a half for the initial meeting.

This initial meeting is our opportunity to learn about you, your family, your interests, and your objectives.  Usually, about half of our meeting time is spent getting to know you, learning about your family, your assets, and getting clear on your planning goals and objectives. We can usually design a plan for your estate at that first meeting and quote a fee for creating and implementing your plan. All we ask in return is that you be ready to make a decision to move forward with the plan or not. If you decide to move forward, we ask that you be prepared to pay the first part of our fee.

There will be a second and possibly third meeting to review and sign documents to implement the plan. These meetings will vary depending on the plan we are creating for you. These meetings are important since they involve dated documents and any changed or missed meetings will require additional work and additional fees will be charged.  

Our Fees:

In almost every case, we are able to design a plan that accomplishes our client’s objectives during the initial meeting.
In some cases with larger estates, more complex design solutions may be appropriate.  In those situations, we prefer to carefully analyze the available planning options and present them to you in a later meeting in a text, graphical, and spreadsheet format.  In those situations we will charge a separate design fee to develop and present the various planning options in a design book presentation format.  Many clients find it helpful to see those options analyzed and presented in this way.  This approach is usually not necessary for smaller estates.

We fully expect each of our clients to be completely satisfied with our work as well as the fee we charge for our work.  The fees for our work are based on three factors:

· The number and complexity of the plan documents;

· The number and nature of assets to be transferred; and

· The complexity of the issues presented by your situation.

Our business practice is to structure payment for our work over the period of time the work is done.  Usually, we ask for part of the fee at the time of engagement, and the remaining fee when the planning documents are signed. 

  Each plan we create is unique, and the fee for each plan is based solely on the amount of work required to create and implement the plan.  Below, we have included some examples of fees that should be helpful in providing an idea of the range of fees and economic benefits obtained from the estate plans we have created.  The examples do not attempt to show the value of the non-economic benefits such as disability planning, lawsuit and divorce protection for beneficiaries, and Medicaid spend-down protection for surviving spouses.


	Client No.
	Marital Status
	Taxable Estate
	Estate Taxes/Probate Fees before Planning
	Estate Taxes/Settlement Fees after Planning
	Total

Savings to Client
	Our Fee

	1
	Single
	     $867,000
	$97,880      / $23,175
	$0               /   $9,890
	 $111,165
	  $1,750

	2
	Married
	     $525,000
	$0               / $14,625
	$0               /   $6,470
	        $8,155
	  $2,000

	3
	Widow
	     $227,000
	$0               /   $6,973
	$0               /    $4,271
	     $2,702
	  $1,000

	4
	Married
	  $1,341,000
	$291,380    /  $33,320
	$0               /  $13,928
	 $310,772
	  $2,000

	5
	Single
	  $2,076,000
	$621,990    /  $48,020
	$215,910    /  $19,808
	  $434,292
	  $2,670

	6
	Single
	     $712,000
	$38,190      /  $19,300
	$0               /   $ 8,340
	    $49,150
	  $1,500

	7
	Married
	$12,861,000
	$6,664,600 /$263,720
	$0               /$106,088
	$6,822,232
	  $6,140

	8
	Married
	$42,000,000
	$22,350,900 /$852,060
	$2,525,000 /  $61,424
	 $20,616,536
	  $135,650

	9
	Married
	$16,312,000
	$8,725,950 /$332,740
	$3,584,100 /$133,696
	$5,340,894
	  $5,460

	10
	Single
	     $486,000
	$0               /  $13,650
	$0               /    $6,080
	      $7,570
	  $1,500

	11
	Single
	  $1,743,000
	$472,350    /  $41,360
	$102,020    /  $17,144
	  $394,546
	  $2,370

	12
	Married
	  $5,621,000
	$2,539,550 /$118,920
	$0               /  $48,168
	$2,610,302
	  $3,500


  These examples are provided to give you an idea of the potential fee ranges for our work.  These should not be construed as a guarantee of what the fee for any other plan would be.  Every situation is different, and there are a number of factors totally unrelated to the size of the taxable estate which would affect the amount of the fee. The signing meeting is very important. All the documents are pre-dated for that meeting. Any changes in that meeting date will cause additional cost to you for the changes that will need to be made in the documents.

Additionally, tax and administrative cost savings are in many instances not the primary goal of the client for any number of reasons.  This is apparent when looking at the chart above because the estates of clients 2, 3, and 10 were not taxable prior to planning.  For these clients, the motivation in planning was something other than tax savings, such as disability planning, probate avoidance, Medicaid planning, planning for a child or charitable planning.

Again, these examples are offered to give potential clients a general idea of the range of fees that we have charged.  Please keep in mind that we always quote a fixed fee, and the fee is quoted only after you fully understand the scope and value of our work.  We take seriously our commitment that every client be completely satisfied with our service and our fee.

Post-Death

Administration:

Once a will or trust has been prepared, many people are left with the impression that there is nothing else to be done.  They believe that upon death, the will or trust will administer itself.  Unfortunately, that just isn’t the case.  Just as people have become familiar with the necessity of probate for a will to be effective, there must also be an administration of a trust.  Accounts must be properly retitled, tax returns filed, if necessary, and various other administrative items must be taken care of for the trust to function in the manner in which it was designed.
The legal fees we charge in order to administer a trust are directly proportional to the gross value of the assets which are passing under the estate.  Probate fees are derived in exactly the same manner.  However, post-death administration fees typically are less than half of the amount that would have been charged had it been a probate estate.

Attorneys have historically drafted wills for clients for approximately $150.  Attorneys charge these nominal fees because they realize that the probate fees they’ll charge for probating the estate at death will more than compensate them for their time spent drafting the will.

We encourage our clients to take a holistic view of the planning process.  While our fees for establishing and maintaining an estate plan are higher than had a will been implemented, the overall cost of a will is much higher.  To demonstrate, consider Client No. 1 from the schedule on the prior page.  For an estate of $867,000, the probate fee will be $23,175.  Our quoted fee to establish the plan was $2,000.  Even after accounting for a post-death administration fee of $9,870, there would still be nearly a $10,000 savings.  In many instances, we will further discount the administration fee where the trustees are competent to handle some the administrative tasks, rather than involving an attorney.

Our point is that there is work to be done after a death.  The proper implementation and administration is absolutely critical in order for your plan to work properly.

We look forward to diligently working with you to achieve your goals, dreams, and aspirations for you and your family through your estate plan.

Sincerely,

Arthur J. Pauly, Jr.
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